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AnHOTanusi. COBpEMEHHBIE YCIOBHS Pa3BUTUS TOPTOBOM OTPACiIM IOJBEPKEHBI
MaKpPOIKOHOMHUYECKUM (PaKTOpaM, U 3TO OE3YCIOBHO BIHUSET Ha TPaHCHOPMALIUIO
YCIIYT, IPEAOCTABIIAEMbIX PO3HUYHBIMU TOPTOBBIMU CETAMU. B 3TOM CBA3M sBisieTCS
aKTyaJIbHbIM pPacCMOTPEHHUE BOIPOCOB MOJEJEH Pa3BUTHUS YCIYr B 3aBUCUMOCTH OT
OpUEHTAIlMM Ha KOHKPETHBIE IPYMNIbI MOTPEOUTENCH, KOTOPhIE MO3BOJISIIOT olecre-
YHBAaTh KOHKYPEHTOCHOCOOHOCTh M YCTOHYMBOCTH CETH Ha PETHOHAIBLHOM M (dere-
panbHOM pbiHKax. [IpeacraBieHa MeTon0I0TUs BOIpOca 4epe3 IpU3My paccMoTpe-
HUS 3apyOeKHBIX U POCCUHCKUX HCCIIEIOBAHUI B OOJACTH OPUEHTAIIUH KIMEHTO-
OPUEHTUPOBAHHOCTH MPEANPUATHN. BblaeneHsl Tpu YpOBHS OpUEHTALlMU OpPraHU3a-
IIMU Ha KJIMEHTOB MOCPEICTBOM JIOMOJHUTENIBHBIX CEPBUCOB, OPUEHTALlMU Ha Opra-
HU3ALHUOHHYIO KYJIBTYPY W IIOCTPOCHHE COOTBETCTBYIOIIEH aHAIUTUKH, OPUEHTALIUH
Ha MOTPEOHOCTH KJIMEHTa C LENbI0 CO3/IaHusl NEePCOHU(PUIIMPOBAHHBIX LIEHHOCTEH,
NEepCOHU(UIIMPOBAHHOTO MOJIX0/a K KOHEUHBbIM noTpedurtensim. Kpome toro, Bbe-
JIEHbl TPU YPOBHS KJIIMEHTOOPHUEHTHUPOBAHHOCTU COBPEMEHHBIX POCCHICKUX W 3apy-
OEXHBIX TMOAXO0J0OB: WHIAMNBUAYAIbHBIN, OpraHW3allMOHHBIA U MexpupMeHHbiil. Ha
IIPAKTHKE, KaK MPaBWIO, TPU YPOBHSA MMEIOT COBMEIIEHHBIN XapaKTep, HO HEKOTO-
pble TOpProBblE€ CETH NPUICPKMUBAIOTCA ompeneneHHon wmoxaenu. O6o3Haue-
HbI CTPYKTYPHBIE 3JIEMEHTBI MOJIENH KIIMEHTOOPUEHTUPOBAHHOCTH COTPYAHHUKOB, TaK
KaK COTPYIOHHUKHU SIBIISIOTCS BaKHBIM MHCTPYMEHTOM JJisi OOeCIedeHHs KauecTBa
TOPTrOBOTO OOCITYXUBAaHMSI PO3SHUYHOM TOProBOM CETHU. BhIneNeHbl TPU CUCTEMBI
YIOpPaBJICHUS] KIMEHTOOPUEHTUPOBAHHOCTHIO KAK OpPraHU3allid KOMAaHJbl YIpaBiie-
HUS, OIICHKU JIOSUTBHOCTH TIOTpeOuTeNeH U yrpaBiaeHus: oOpaTHOU cBsi3pro. O003HA-
YeHbI MSATh TANOB YNPABICHUS BIEUATICHUSMU KIMEHTOB, K KOTOPHIM OTHOCSTCS:
M3MEHEHHE BIIEYATJICHUN KIMEHTOB, NMPOEKTUPOBAaHME BIIEUYATIIEHUH, KapTa MyTH
KJIMEHTA, BHEIPEHUE U3MEHEHUH U pealn3aliy IHIOTHOTO NIPOEKTAa B KOPPEISILIMHY C
nokazarensiMu 3¢ dekTuBHOCTH. [IpencraBinena mMojenb ynpaBieHHs] TEXHOIOTHEH
pa3BUTHS YCIYT POSHUYHON TOProBOM CETH KakK MOTPEOHOCTH LIEHHOCTU BIIOXKEHUSI.
Brinenens! Tpu rpynmnsl noTpeOuTenel COBOKYIMHOM MOTPEOUTENHCKOM LEMOUKH CO-
3IaHUS] YCIYTHM PO3HUYHON TOPrOBOM CETH, B TOM 4YHCIIE KOHEYHBIE MMOTPEOUTENH,
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MHCTUTYLMOHAIbHBIE TOTPEOUTENHN, TOProBas ceTh Kak morpedutens. [Ipemmoxe-
Ha TUIIOJIOTHUS PAa3BUTHUS YCIYT PO3HUYHBIX TOPTrOBBIX CETEH Yepe3 TPU MOJEIU OpHU-
EHTAalMU Ha TOTPEOUTENs], IICHHOCTH YYAaCTHUKOB LIETIOYKU CO3/IaHUS YCIYTH, LIEH-
HOCTH PO3HUYHOM TOPrOBOM CETHU. Y CTAHOBJIEHO, YTO peaau3alus JaHHBIX MOJEIeH
Ha TPAKTUKE IpPUHECIA OINpPENeJIeHHBIH BKJIAJ B 3KOHOMHYECKYIO 3((EKTUBHOCTh
YCIyT PO3HUYHON TOProBOM CETH.
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Abstract. Current conditions for the development of the trade industry are subject to
macroeconomic factors and this certainly affects the transformation of services pro-
vided by retail trade networks. In this regard, it is relevant to consider the issues of
service development models, depending on the orientation to specific consumer
groups, which make it possible to ensure the competitiveness and stability of the
network in the regional and federal markets. The methodology of the issue is pre-
sented through the prism of consideration of foreign and Russian studies in the field
of customer orientation of enterprises. Three levels of client orientation of the organ-
ization by means of additional services, orientation on organizational culture and
construction of appropriate analytics, orientation on client needs to create personified
values, personified approach to the end users were identified. Besides, there are three
levels of client orientation of modern Russian and foreign approaches: individual,
organizational and intercompany. In practice, as a rule, the three levels are combined,
but some retail chains follow a certain model. Structural elements of the model of
client-oriented employees were outlined, as employees are an important tool for
providing quality of trade services in a retail chain. Three systems of customer ser-
vice management were singled out as an organization of management team, assess-
ment of customer loyalty and feedback management. Five stages of customer experi-
ence management were outlined, which include: changing customer experiences, de-
signing customer experiences, a customer journey map, implementing changes and
pilot project implementation in correlation with performance indicators. The model
of management of retail network service development technology as the need of in-
vestment value is presented. We distinguish three groups of consumers in the cumu-
lative consumer chain of retail network service creation, including end users, institu-
tional consumers, and retail network as a consumer. The typology of development of
retail network services through three models of consumer orientation, values of par-
ticipants in the chain of service creation, retail network values were proposed. It is
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established that the implementation of these models in practice has made a definite
contribution to the economic efficiency of retail network services.
Key words: development models; retail chains; services; customer focus; typology;

levels of development; market orientation
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BBeaenue. B coBpeMeHHOU poccuii-
CKOW 3KOHOMHYECKOW CHUCTEME 0COOYI0 POJib
WUrpacT TOProBas OTPACib KaK CEKTOp chepbl
YCIIYT, TPEIOCTaBisisl pabovre MecTa, yHOo-
BJICTBOPSISL CIIPOC TOBAapaMH M TOPTOBBHIMU
yCIyramu, BHOCSI ONPEICJICHHBINM BKJIAJ B
ctpykrypy BBII Poccun — 17,6% Bo 2-om
nonyrogun 2020 roga. O1HaAKO MaKpPOIKOHO-
MHYECKHE TpaHC(hOpPMaIMH, a TaKXKe 0COOCH-
HOCTU PETHOHAJIBLHOIO Pa3BUTHUS OKa3bIBAIOT
BIIMSIHAEC Ha W3MEHEHHWE MOJCIH IPEIOCTaB-
JICHUS U OKa3aHMs YCIYyT TOPTOBBIMH OpraHHU-
3anusaMu. BBIOOp Mozenu COnmpshKeH TaKUMH
acreKTaMM, KaKk MHUHUMHU3ALMS 3aTpaT Ipei-
MPUSTHS Ha JIOTHCTHKY, IIPOJBHIKEHHE TOBA-
pOB IO KaHaJly TOBapoJBHXEHUs. [ 3TOTrO
PO3HUYHBIC TOPTOBBIC CETH COBMECTHO C I10-
CTaBIIMKAMHM, TIPOBaiiepaMu YCIyr oObeIu-
HSIOTCS B IICTIOYKY COBOKYITHOM TIOTpEeOu-
TEJIbCKOW LIEHHOCTH YCJIYI CETH, MPEea0CTaB-
TSI CHEKTP YCIIYT, peaiu3yeMbIX CEThIO KO-
HEYHBIM MTOTPEOUTEIISAM, a TAK)KE YIaCTHUKAM
caMOH IICIIOYKH. B 3TOM CBS3M BO3HUKAET aK-
TYaJbHOCTh PACCMOTPEHHUSI MOJEJIEH pa3BH-
THUSI YCIYT PO3HHYHBIX TOPTOBBIX CETEH, WX
CUCTEMaTHU3allMsl U MPaKTHKa NMPUMEHEHUS B
COBPEMEHHBIX YCIOBHUSX.

eab uccaenoBaHusA — PacCCMOTPEHHUE
U TPYNIUPOBKA CYIIECTBYIOIIMX TMOAXO0B
OpPUEHTAllUM YCIYT MO KIMEHTOOPUEHTUPO-
BAHHOCTH, BBIJICJICHUE YPOBHEU KIMEHTOOPH-
€HTUPOBAHHOCTH W pa3pabOTKa Ha ATOM OcC-
HOBE MOJIENIEH Pa3BUTHUSL YCIYT PO3ZHUYHBIX
TOPIOBBIX CETEH.

Hayynast 3HaUMMOCTh CTaThu BBIpaXKa-
€TCs B CHCTEMAaTHU3allMM TOJXOJI0B OpHEHTa-
MM KJIMEHTOOPHUEHTHPOBAHHOCTH YCIYT C
aKIIEHTOM Ha PO3HUYHYIO TOPTOBIIIO, pas3pa-
00TKa aabTEePHATHUBHBIX MOJENCH pPa3BUTHUA
YCIIYT PO3HUYHBIX TOPTOBBIX CETEH.

Marepuaibl M MeTOAbl HCCJIEA0Ba-
Husl. J[laHHas cTaTbsg SBISETCS aHAIUTHYE-
CKO# M 000011aeT pe3ybTaThl HCCICIOBAHUH,
MOCBSIIEHHBIX BOIIPOCAM Pa3BUTHUS KIMEHTO-
OPHEHTUPOBAHHOCTH M pPa3paboTKe Mojeneit
pa3BuTHs yciayr. OCHOBHBIMM HCTOYHMKAMHU
nH(OPMALIUN SIBIISIOTCS 3apyOe)HBIE U POC-
CHMCKHME HCCIIEZIOBAHMs, IPEJICTABICHHbIC
B )KypHalax M COOpHUKaX MEXIYHapOIHBIX
KOH(EepeHIM, a TakKe HCCIEAOBAaHUSA TEH-
JeHUUH TpaHCPOpPMALUU YCIYT PO3HUYHOMN
TOPrOBOM CEeTeN B pa3pese pernoHoB Poccum.

PaccmaTpuBasi coBpeMEHHbIE POCCHI-
CKHE U 3apyOexXHbIC UCCIIEOBAaHUS, CIEIyET
OTMETHTb, YTO BaXHBIM HAIPABICHHEM JIJIS
PO3HMYHBIX TOPrOBBIX CETEH SBISAETCS KIIMEH-
TOOPUEHTHPOBAHHOCTD, TIOATOMY Pa3BUTHE MX
yCIyr MOJYMHEHO OPUEHTALUU Ha MOTpedu-
TeJen.

Brnepseie B Hauane 1990-x rr. Bommpocsl
PBIHOYHOM OpHEHTalUu ObUIM IpeJCTaBlie-
Hel B Tpynax A. Komu u b. JIx. SIBopcku
(Kohli, Jaworski, 1990), korma «KJIHEHT SB-
JSUICSA MCTOYHMKOM TPHOBUIM OpraHu3alui,
[I03TOMY PBIHOYHAs UHpOpMAIHS O MOTpeOu-
TEJIbCKOM LEHHOCTH JOJDKHA HCXOAUTH HE
TOJIKO OT OTJI€JIa MapKETHHIa, HO U3 JIF000T0o
Jpyroro mojpasjeneHus opranuzanun» (Ba-
neesa, 2019).

C. Bapro u P. Jlam B 2008 r. ormMeTnny,
YTO KJIMEHT BCErJa SBJIETCS HEMOCPEICTBEH-
HBIM CO3JlaTelleM LIEHHOCTH, 0003HAYuB, YTO
CO3JaTeJIeM HHHOBALMM SIBJISIETCS HE KOH-
KpETHas KOMIaHUA, a MEeX(PUPMEHHbIE KOM-
MyHUKanuu W B3aumogeinctus  (Vargo,
Lusch, 2008). 1o HaiieMy MHEHHIO, «KITUCHT
KaKk OCHOBHOM HCTOYHHK B pa3pabOTKe 3Jie-
MEHTOB KOHLIETIIUH JOTIOJHUTEIbHON IIEHHO-
CTH C OpUEHTalledl Ha MOTpeOuTeNsl CTaHO-
BUTCSl B OCHOBE CTPATErMUECKUX W TaKTHUYe-
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CKHUX YIpPaBJICHYECKUX PEIICHUN oOpraHu3a-
uuu. [loTpeburenbckue 3ampochl y4HUTHIBA-
I0TCSl TIpU pa3pabOTKE HOBBIX MPOIYKTOB M
YCIIyT, MPEIOCTaBICHUH HEOOXOJUMBIX Cep-
BHCOB U JOIMOJHUTEIBHBIX ychyr. Bce 3To
MOBJIMSIO HA HOBBIA YpPOBEHb B (hopmupoBa-
HUU OPraHU3allMOHHON KYJIbTYpPbl OpraHu3a-
LMY, HANPABICHHOW HAa BOBJIECYEHHUE CTPYK-

TYPHBIX TOJpa3JeJICHUl B I1IEHHOCTHBIE 3a-
npocel mokynareneir» (BameeBa, ['aTuHa,
barpoga, 2019).

B ocHoBe KOHIENIUU OpPHEHTAllUUd Ha
kimueHTa A. I'. POXKOBBIM BBIJEIICHBI OOIIHE
XapaKTePUCTUKHU JJIsl OpraHu3alui, KOTOpbIe
OPUEHTHPOBAHBI Ha PHIHOK U KineHTa (Pox-
koB, [Tanun, Pe6s3una, 2016) (Tabm. 1).

Tabnuya 1

Cucmemamusauuﬂ n00x00086 KIIUEHMOOPUCHMUPOBAHHOCMU KOMRAHUU

Table 1

Systematization of client-oriented approaches of the company

OpueHTanys KIMEeHTOOPUEH-
TUPOBaHHOCTHU

Y4yeHbIe, HCTOYHHK

Konnennus

BO BpeMs IMPOJaXH, KOHTAK-
TUPYS ¢ IOTpeduTenem

IIOCPEICTBOM  ITIOCTOSTHHOTO
MOHHUTOPHHIa HOTPEOUTENb-
CKOT'O pbIHKa W BOBJICYHCHHO-
CTH BCEX CTPYKTYPHBIX IOJI-
pasaeneHui

MOCPEJICTBOM HCCIIEJOBAHUS
KJIMEHTOB [0 CPaBHEHHIO C
IPYTUMH CTEHKXOJAepaMu

B pPaMKax MepCOHUPUIIPO-
BaHHOTO MOJX0/a

B.A. Vaitu, P. Cakc
(Saxe, Weitz, 1982)

Jx. SABopcku, b. Illa-
nupo (Shapiro, Varian,
1998) A. Komu wu
b. fIsopcku  (Kohli,
Jaworski, 1980)

Jx. Hapsep, C. Cidii-
tep (Narver, Slater,
MacLachlan, 2004)

P. Hemmanne u JIx.
dapneii  (Deshpande,
Farley, Webster, 1993)
JIx. Hapsep, C. Cmii-
tep, K.-XK. Jlamben,
T. Xennur-Typay
(Hennig-Thurau,
2004) P. Jlemmanae u
ap. (Deshpande, Far-
ley, Webster, 1993)

T. Ilutepc 51
P. Yorepmen

OpUeHTHPOBAHHOCTh ~ OpraHW3alMd  Ha
KJIMEHTOB IIOCPEJCTBOM HPEIOCTaBIICHUS
JIOTIOJTHUTEIBHBIX CEPBUCOB BO  BpEMs
IPOIAXKH.

OpueHTanus OpraHu3aluOHHON KYJIbTYPHI
OpraHu3alK, MOCTPOSHHON Ha pe3yibTa-
TaX AHAIUTHKH PBIHOYHOW HWH(POpPMALUU
TEeKyIIUX W Oyaylmux MHOTpeOHOCTEW Mo-
tpebureneir. IlpuMeHeHne pe3ynbTaToB
aHalu3a B JIEATEIILHOCTU BCEX CTPYKTYp-
HBIX TIOApA3JeNCHH W JeNapTaMeHTOB
OpraHu3alliM, BBICTPAHBAHUE TEKYLUIMX M
MEPCIEKTUBHBIX LENel M 3a1ad MoTpedu-
TeJs1, MOOWJIBHOE pearupoBaHHE Ha IIO-
TPEOHOCTU KJIIMEHTOB.

Bce ycunus KoMnaHuM cOCpeOTOYEHBI Ha
WCCIIEZIOBAaHUH TOTPEOHOCTEH KIIMEHTa C
IeJIBIO CO3/IaHUS LIEHHOCTH U LIEHHOCTHOT'O
MPEUIOKEHUS Il HEro, a TakkKe Ha Ipo-
THO3MPOBAaHUM HOBBIX TOKYNATEIbCKUX
npobnem. [lpu sTom ToBap mim ycmyra
paccMaTpUBAIOTCS KakK pelIeHue JaHHOMH
MPOOJIEMBI.

Haubonpiias akTUBHOCTh HamlpaBieHa Ha
«...B3aMMOJICUCTBHE C TOTPEOUTEISIMU
Ui obecrieueHus: BOCTpeOOBaHHBIX CEPBH-
COB COOTBETCTBYIOIIIEr0 Ka4eCcTBa U pealin-
3alUU MPOIYKIMU C MEePCOHUUIIMPOBAH-
HBIMH 3ampocamMu KiMeHTa» (Baeesa,
2019)

PaccmoTpenne MeTomO0I0THH KIMEHTO-
OPHUEHTHPOBAHHOCTH Ha MUKPOYPOBHE BIIEP-
BbIe OBLIO peanu3oBaHo B XX B. B Tpydax Il
Hpykepa, A. Komu, T. JleButra, I>x. Hapse-

pa, C. Cmaiitep, b. Jlx. SIBopcku, KoTOpBIE
I10JJarajii, 4To I€HHOCTh JOJI’KHa OBITH OCHO-
BaHa Ha YJIOBJIETBOPEHUHU MOKYNATEISIMH He-
00X0MMBIM HAOOPOM TOBAPOB OMPEIETEHHO-
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ro KOJMYECTBA M COOTBETCTBYIOLIETO Kaye-
CTBa.

Crnenyer OTMETUTb, YTO Tpajanus Ha
TPU YPOBHSI MPOCIIEKHUBAETCS B psijfe padoT:
K. B. KieniueBoii (Kiteniuena, 2015),
A.T. PoxkosBa, B. A. PeGsasunoi,
M. M. CmupHoBoii  (PoxkoB,  Pe0s3uHa,
CmupHoBa, 2014).

P. Cakc u b. A. Vaiitry (Saxe, Weitz,
1982) onHMMM U3 TIEPBBIX MPOBEIH AHAIUTH-
Ky pe3yJbTaTUBHOCTH DPAOOTHI COTPYIHUKOB
otTaena cObITa, a TAKXKE OLIEHKY JEesTeIbHOCTH
OTJENBbHOIO COTPYJHMKAa Ha YAOBJIETBOPEH-
HOCTb MOTPeOUTENs Yepe3 pe3ylbTaTUBHOCTD
npoxax. [IpenMyiecTBOM MX MOAXO0MAa SBIIS-
€TCsl TO, YTO OHH CMOTJIM MPOBECTH KOppeJsi-
U0 MEXIY Pe3yIbTaTUBHOCTHIO PabOTHI CO-
TPYJHUKOB M 3alpOCaMU U HYKIAaMU IMOTpe-
oureneil B paboTe COTPYIHUKOB OTAETA MPO-
naxx. TakuMm oOpa3oM, IOKa3aHa pOJIb CO-
TpyJHUKa B (POPMUPOBAHUU U OOECIEUECHUU
LEHHOCTH KiMeHTa. JlaHHAasg KOHIICHIHS
IIpE/ICTaBIEHAa B MApPKETUHIE YCIIYT, KOTOPYIO
pasBuBanu B cBoux Tpyaax Jxk. baiitcon
(Bateson, 1992), JI. beppu (Berry, Shostack,
Upah, 1983), A. Bpayu (Brown, Ickes, Ry-
terman, 1983), A. Kapa (Kara, Andaleeb,
Turan, Cabuk, 2013) u noka3aiu, 4T0 KIHCH-
TOOPHEHTHPOBAHHBIE COTPYJHUKH MOTYT pa-
6oTtath Oonee >(PQPEeKTUBHO, TOCTHras Jyd-
IIUX TTOKa3aTeNlel pe3yabTaTUBHOCTH PabOTHI
u obecreynBas TEM CaMbIM IOBBIIICHUE
YpOBHSI 00BEMOB TMpPOAAX OpraHU3aIlHH.
K. XomOypr o00o03Haumi, 4YTO CYIIECTBYET
3HAaYMMasl B3aMMOCBSI3b MEXIY KIHMEHTOOPH-
€HTUPOBAHHOCTBIO TIEPCOHANA U JIOSUIBHO-
CTBIO KIIMEHTOB OpPTraHU3AIIHH.

B cBoux tpynax /I. JloHOBaH oTpa3sui
CTaTUCTHYECKYI0 3HAUYUMOCTh KOPPEISIUH
MEXJY KJIMEHTOOPUEHTHUPOBAHHOCTBIO IEp-
COHaja M €ro YJOBJIETBOPEHHOCTbIO CBOEH
paboToii, IOSITEPHOCTBIO K OPraHU3alMH, B KO-
TOpOH paboTaeT, a TakKe OPraHU3alMOHHBIM
MIOBEJICHUEM.

Otrmetrum, uto A. K. Komm, b. k.
ABopcku, [x. Hapsep nu C. Cmdiitep B pam-
Kax TPOBEACHUS SMITMPUYCCKUX HCCIIE0BA-
HUI NPUMEHSITH KOJIMYECTBEHHbIE U3MEPEHUS

U pazHooOpasHylo BeIOOpKY. B mccnenoBanu-
sx JIx. Hapsepa, C. CidiiTep 607bI110€ BHU-
MaHHUE€ YJEJICHO IMOCTOSHHBIM MOKYMaTelsM,
yIIOBJIETBOPEHUIO MNOTPEeOHOCTE  mocpen-
CTBOM TIOJIHOTO HX BOBJICUEHHUS B IIEMIOUKY
CO3/1aHUS JOTIOJHUTEIBHON IEHHOCTH TOBapa,
YUUTHIBAIOIICH TOTPEOHOCTH MOKYyMaTeNnei u
BCEX YYAaCTHHUKOB CHUCTEMBI TOBAPOJBUKCHHS
(Narver, Slater, MacLachlan, 2004). ABtopsl
BBIICTTWIM HEOOXOAUMOCTh MOOMJIBHO BBISIB-
JSTh TOTPEOHOCTH pPBHIHKA, pearupoBaTh Ha
3arnpochl U BCTpauBaTh WHHOBAIIMOHHBIE pe-
LICHUS B JIEATEIbHOCTh CETH.

Konuenmus opueHTanud Ha KIMEHTA
I'. Pamanu u B. Kymapa (Ramani, Kumar,
2008) ompeneneHa Kak MOJEIb OPUCHTAIMH
Ha B3aumojeiicteue — INTOR — ¢ aknenrom
Ha BOBJICYEHHOCTh MOTpEOUTENEH, C KOoIuue-
CTBEHHON OLICHKOM W3MEpPEHUs KIMEHTCKOU
cTouMocT. HemoctaTkom Mozenu sBiseTcs
TO, YTO JJIsi TOPTOBOM YCIYT'Ml HE YUUTHIBACT-
Csl BaKHasl COCTaBJISIONIAs — IEPCOHAN Kak
KOHTEHT B3aUMO/JICHCTBUS C MOTPEOUTEIIEM.

BaxxHo BBIIETUTH KOHUENTYAIbHYIO
MOJICJIb PBIHOYHO OPUEHTUPOBAHHOM KOH-
UMWY, MPEUIOKEHHON HayYHOU MIKOJION
MeHeKMeHTa B pereitsie BIIID nmox pykoBoa-
cteom O. K. Oilinep, cocrosiulyro U3 Tpex
anemeHToB: MARKOR, MapKeTWHTOBBIX pe-
3yJIbTaToOB U pe3ynbraTtoB OusHeca (Oiinep,
2019). Asropel pacmupunn nogxonx MAR-
KOR mnocpencTBoMm BKIIIOUEHUS TaKUX Ipaii-
BEpOB MAapPKETHHTOBOW PE3yJIbTaTUBHOCTH,
KaK pecypchl, MpOLECChl U CIOCOOHOCTH.
JlaHHBIA TTOAXOJ PHIHOYHON OPUEHTALMHU Op-
TraHU3alMM BBICTPOEH C MOMOILBIO OLEHKH
BIIMSIHUSI HA PE3YJIbTATHI JIEATEILHOCTH Opra-
HU3AlUM KIMEHTOOPUEHTUPOBAHHON KOHIIETI-
unu. J[aHHas MOJENb IMOKa3bIBAET KOPPEsi-
U0 MEXAY pacxoJaMu U Pe3ylIbTaTUBHO-
CThIO W TO3BOJIIET CIUIAHUPOBATH IMOTPEOU-
TEJIbCKYIO IIEHHOCTh MO OTHOUIEHUIO K MpHU-
OBLIH JIJIs1 OpraHU3alNN.

PaccmoTpuM Tpetuit moaxon — Mex-
¢bupmenssiil. B cBoux paborax C. Cmaiitep u
Jlx. Hapsep (Narver, Slater, MacLachlan,
2010) momuepkHyIM HEOOXOIUMOCTh MEX-
¢bupmeHHOi opreHTauu (Tad. 2).
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Tabauuya 2
Oobo0wenue yposHeil KiueHmoopueHmupo8aHHocmu
COBPEMEHHBIX POCCUTICKUX U 3aPYDEHCHBIX NOOX0008
Table 2
Generalization of the levels of customer focus of modern
Russian and foreign approaches
YpoBeHb OOBEKTHI VYuensie
WHJMBUIYAJIbHBIA | IIEHHOCTHas opueHTanusi top- | P. Cakc, b. A. Yaiit
rOBOT'O MEepPCOHaja Ha KIIMEHTa,
KJINEHTOOPUEHTUPOBAHHOCTh
COTPYJHHUKA C. H. Anenbko,
OpPraHU3ALMOHHBIN | KIIMEHTOOPUEHTUPOBAHHOCTh A. K. Kounn, M. H. lllaBpoBckas,
opranu3anuu, JaenapramenTa | b. Jx. SIBopcku, M. IO. lllepeiena,
WJTU TI0JIpa3IeTICHUS; @. D. Yabcrep miL., A. A. Kocranss,

YPOBEHb MEXPHUP-
MEHHOI'O  B3alMO-
JEUCTBUSA

LICHHOCTHAsl OpUEHTallUsl Ha
CO3/IaHHE€ LIEHHOCTH JJIsi PO3-
HUYHON TOPrOBOM CETHU W ILICH-
HOCTH MOKYTIaTeNei
KJINEHTOOPUEHTUPOBAHHOCTh
y4yacTHUKa IIETOYKH J00aB-
JICHHOM LIEHHOCTU PO3HUYHOMN
TOPTrOBOM CETH;

LIEHHOCTHAsT OpUEHTalUs Ha
CO3J]aHUE LIEHHOCTU CEeJIbX03-
TOBapONPOU3BOAUTENEH, Tepe-
pabOTYNKOB, ar€HTOB YCIYTH H

Hx. FO. dapiu, H. W. Ilomos, O. A.
b. I1. ITanupo, Tpetbsx (Ilonos,
JIx. Hapsep, Tpetbsk, 2014),

C. Cidiitep B. A. PeGsizuna,

K. T. I'pronept A.T. PoxkoB,

K. MopwmaH, M. M. CmupHoBa

A. Punndusiim, O. VY. IOnmamesa,
1O. Our, O. 1. upmosa
JIx. Hapsep, O. B. Ukanosa (Ara-
C. Cmiitep JakoBa, Ykanosa,

2010), M. B. Edpe-

MOBa

OCHHOCTH HOKYHaTeJIeﬁ

HcTounuk: 0600111€HO aBTOPOM

Heo6XxoauMbBIM acleKToM OpHEHTaluu
Ha KJIMEHTa SBJSAETCS CO3/laHu€ JOIOJIHU-
TEJbHOM ILIEHHOCTH AJsl MOoTpeduTenei pos-
HUYHOW TOPrOBOM CETH Yepe3 MpHU3My CO3/a-
HUS LIEHHOCTEW YYaCTHUKOB BO BCEH LIEMIOYKE
N00aBIEHHON [IEHHOCTH PO3HUYHON TOPrOBOI
ceTn c opueHTauueil Ha motpedburensd. HO.
Onr paccMmarpuBan MeX(UPMEHHYIO KIIUEH-
TOOPUEHTHUPOBAHHOCTb C TPUMEHEHUEM Me-
XaHU3MOB M TEXHOJOTUH TPaH3aKI[MOHHOTO
MapKeTUHIa, OCHOBBIBAJICS Ha pe3yibTaTax
MCCIIEIOBAaHUM MapTHEPCKUX B3aWMOOTHOIIIE-
HUH W aHauu3e MPOLECCHONW OpUEHTAIUU
MPEANPHUATHS IOCPEICTBOM CO3JaHUS JOIOJI-
HUTETHLHOMN IIEHHOCTH MOTPEOUTEITIO.

B tpynax P. ®pumdna (Freeman, Mar-
tin, Parmar, 2017) namia ganbHeinee pa3Bu-
THE T€OpHUsl KIMEHTOOPUEHTUPOBAHHOCTH, I'/IE
CTeMKXomaepsl (YYaCTHUKH ILIETIOYKH) MOTYT

BJIMATh HAa pealM3alyio Lelell KOMIIaHWH, a
TaK)K€ MOJKET NPUCYTCTBOBATH BIUSHUE 3a-
MHTEPECOBAHHBIX OpPraHU3aluid Ha JOCTUXKE-
HHE CBOMX COOCTBEHHLIX LIEIEH, T. €. B3aHM-
HOE BJMSHHE. OJTH OCHOBBI 3aJIOKEHBI 3a-
KperuieHsl  crangaptom  cepun  [SO-9000
(2015), commanbHas OTBETCTBEHHOCTH B ISO-
26000.

MexnyHapoaHslii cTaHAAPT «YIIpaBiie-
Hue kadectBom» [SO-90004 3akperuisieT
yCcHeX MPAaKTUKH AESITEIIbHOCTU MPEANPUSITHS
C €ro CIOCOOHOCTBIO BBIIETATh U YMETh yJ0-
BJIETBOPATH MOTPEOHOCTH OCHOBHBIX KIIUEH-
TOB.

Boeigenum pabotet M. H. IllaBpoBckoi,
A. I'. PoxkoBa, B. M. Ilanuna, E. II. Kyna-
psasueBoii, K. B. KnenneBol, koTopsie pac-
CMOTpENIN COAEpKAHUE KIMEHTOOPUEHTUPO-
BaHHOCTH IE€pPCOHANA, MOJENIU YIPaBICHUS
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nporeccoM (OPMHUPOBAHUSA, PA3BUTHS OTHO-
IICHUH OpraHu3aliK, KOTOpas OpUEHTUPOBA-
Ha Ha KJIMEHTa. DTO OOYyCIIOBJIEHO TEM, YTO
COBPEMEHHBIC POCCHICKHE BBICOKOKOHKY-
PEHTHBIE YCIIOBUS Pa3BUTHUS CEKTOpa pereitia
MPEONPECIISIIOT  HEOOXOUMOCTh  TIOMCKA
HOBBIX MCTOYHHMKOB KOHKYPCHTHBIX IMPCHMY-
IIECTB; MPHUXOJUT MOHUMaHHE, 4YTO APPeK-
TUBHOCTb BHCHIHCTO MAPKCTHUHIA HAIIPAMYIO
3aBHCUT OT COTPYIHHKOB, MX OTBETCTBEHHO-

CTH, WCIOJHEHUS COOTBETCTBYIOUIUX CTaH-
apToOB 00CTYKUBaHUS, a TAK)KE YMEHHS OpHU-
E€HTUPOBATHCS HAa IOTPEOUTEISL.

B psage uccnenoBaHuii OTMEUYEHO, YTO
onpeJieJieHue  KJIMEHTOOPUEHTUPOBAHHOCTH
BKJIIOYAET B ce0sl BHEUIHIOIO — Ha KJIMEHTAa U
BHYTPEHHIOI0 — Ha COTPYJHUKA KOMITAaHHUHU.
Tak, M. H. IllaBpoBckas onpenensier KJIUeH-
TOOPUEHTHUPOBAHUE Yepe3 MOJIEIb CTPYKTYp-
HBIX 3JIEMEHTOB (puc. 1).

MoTuBanuonsas
COCTaBJISAIOIIAS,
JINYHOCTHBIE IIEH-
HOCTHU U yCTOU

3HaHue, yMe-

Hue, npodec- | dh

CHOHAJIbHBIC
HaBBIKU

IToBenenue BEI-

CTPOCHO 11O E KIIMCHTOOPHUCH-
KIIMCHTOOPHCH- THpOBaHHBIﬁ
THPOBAHHOCTDH nepcoHan

Puc. 1. CmpykmypHhbie 31emenmot mooenu
Kltuénmoopuenmupoeannocmu compyduuxoe
Fig. 1. Structural elements of the employee customer focus model

[To mHenuto b. PepkkoBCKOro, cotpya-
HUKH JIOJDKHBI TPUIEPKUBATHCS TPEX BEKTO-
POB: KJIFOUEBON KOMIETEHIIMH, IIEJEBbIX KIIH-
€HTOB M paBeHCTBa noszunmii. IIpu srom co-
riracuMcs ¢ nosuuueii 1. Maun 00 3Monuo-
HAIBHOW pEaKIuyd KIMEHTOB, CIOCOOHOU
MIPUBJIEKATh BCE HOBBIX KJIMEHTOB.

CopepxarenpHOE TMpPOSIBIIEHUE KIIUECH-
TOOPUEHTHPOBAHHOCTH OyJeT peann30BBI-
BaThCsl uepe3 COOJIIO/ICHHE YCIOBHI OpraHu-
3allMd CBOEH paboThl, KaYeCTBO MPEIOCTaB-
JICHHS KOHCYJbTAllMd W B3aUMOJICHCTBHE C
MIEPCOHAJIOM, MEHEIKEepaMU U MOKyHaTes-
MH, YETKOE CIEJOBAHHE MPaBUJIaM 3THUKH Jie-
JIOBBIX OTHOIIICHHIA.

[Toncucrema ynpaBiieHHS! KIMEHTOOPH-
€HTUPOBAHHOCTBbIO OXBATHIBAET CIEAYIOIINE
HaIpaBJICHUS:

OpraHM3alMlo KOMAaHAbl yNpaB-
JICHUS KIIMEHTOOPUEHTHPOBAHHOCTHIO;

OIICHKY JIOSUThHOCTH TIOTPEOUTENeH IMo-
CpPEACTBOM OpPraHM3alMU U3MEPEHHS MO TOY-
KaM KOHTaKTa M TPaH3aKIUSIM, YTO TTO3BOJIUT
OLICHUTH CBA3b PPEKTUBHOCTH C JCHCTBUS-
MU COTPYIHHUKOB;

yIIpaBJIEHUE 110 OOpaTHOU CBS3U
«r0JI0C KIIUEHTa.

DT0 MO3BOJISIET COOPATh Pa3pO3HEHHBIE
JAHHBIE OT KaHaJOB OOpaTHOW CBsI3U (KOJI-
ueHtp, MHTepHeT, MOOMIIbHBIH, JIULIOM K JIU-
11y) 10 BeO-aHAJTUTUKH, JAHHBIX O TTOBEACHUHN
KJIMEHTOB, UH(OpPMAIMM U3 COLUAIBHBIX Ce-
Teil u obecreunTh 00pabOTKY OT3BIBOB B pe-
aJIbHOM BPEMEHM M, caMoe IJIaBHOe, obecrie-
YUTh OBICTPOE pElIeHHE TPYAHOCTEH, BO3HU-
KaolImx y kiueHToB. Cucrema oOpaTHOM
CBSI3M — 3TO «KOMIIac BIEYATIEHHI», KOTO-
pBIN HaNpaBJsIeT pa3BUTHE KIMEHTOOPUEHTH-
POBaHHOCTH.

OcCHOBHBIE JTalbl YIPaBJIEHUs BleyaT-
JICHUSIMU KJIMEHTOB:

HN3MepeHne BIIEYATICHHU KJIMEHTOB.
N3mepenue BrneyaTaeHui KIMEHTOB — 3TO CH-
cTeMaThyeckuil cOop oOpaTHOM CBSI3U B BUJE
KOJMYECTBEHHBIX, LU(POBBIX MaHHBIX. OHO
MO3BOJISIET OTCJIEKHUBATh BIEUATICHUS U aHa-
JU3UPOBaTh JMHAMUKY CBOMX ycrexoB. Jlis
W3MEpEeHUsT MOTYT HCIOJIb30BaThCs, HaNpH-
Mep, OHJIAHH-ONpPOCHI, BU3UTHI B MarasuH,
JUYHBIE M Tene(OHHbIE WHTEPBBIO, YCTPOIi-
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CTBa B TOYKaxX IpoAa)k, MOOMUIIbHBIE Tenedo-
HBI, aBTOMartu3anus koi-menrpa (IVR);

[IpoekTupoBaHue BIEYATICHUN KIUCH-
ta. CiocoOHOCTh pa3paboTraTh Mporecc 00-
CIIy>)KMBaHHsI, KOTOPBII BOCXHUIIAE€T, MOTHBH-
pYeT U BIOXHOBIISIET KIMEHTOB — 3TO JKH3-
HEHHO BaXXHBIN AJIEMEHT YIPABJICHUS BIIEYAT-
JCHUSAMHU KIIMEHTOB. 3HAYUTEIbHBIC U3MEHE-
HUS MIPOUCXOMAT C YAOBJIETBOPEHUEM HOBBIX
noTpeOHOCTEH KIMEHTOB M WHHOBAIMSIMH.
PabGora 1o mMPOEKTHPOBAHUIO BIICYATICHUN
BKJIIOYAET HCCIICOBAaHUE AyIAUTOPUU KIUCH-
TOB, KOHCYJIHTHUPOBAHUE M BOBJICUEHHE OTBET-
CTBCHHBIX COTPYAHHKOB, aHAJU3 CYyLIECTBY-
IOUIETO MYTH KJIMEHTAa W MPUOPUTH3ALHUIO 3a-
na4 Ha J0paboOTKy, COOCTBEHHO MPOEKTHPO-
BaHUE HOBBIX BICUATICHUN U OTPAKEHUE UX B
CTaHIapTax paloThl, pa3paboTKy pPYKOBOI-
CTBa MO MPHUHIIMIIAM TPOCKTUPOBAHUS BIIE-
YyaTieHui, 00yueHre KOMaHbl MPOSKTUPOBa-
HUIO BIIEYATIICHUH U TOCTPOEHUIO KapThl MYy-
TH KIIUCHTA;

Coznanue kapThl myTH KiaueHTa. Kapra
MyTU KJIMEHTa — 3TO BU3YyaJbHOE Mpe/cTaBle-
HUE B3aUMOJICHCTBUS KIIMEHTA C KOMITaHUEH.
B ornanuue ot ommcanus OusHec-mpoliecca,
KapTa IyTH TMO3BOJSET MOYYBCTBOBATH CeOs
Ha MECTE KJIIMEHTOB, YBHJETh, KaKWe 3aJauu
OHH CTapalOTCsl PpEIINTh, Kakue Oapbepsl
BCTPEYAIOT HA ITYTH, KAKUE MOMEHTHI TpeOy-
10T u3MeHeHui. OHa TOKa3bIBAIOT JEUCTBUS
KIIMEeHTa, €ro BIICYATICHUS OT Hadaia H JI0
KOHIIa B3aWMOJICHCTBHS TIO Pa3HBIM KaHaJaM,
MOJIpa3/IeICHUsIM, YCTPOHCTBAM U CETMEHTaM;

Buenpenue wusMeHeHMH. OTO MOXET
ObITh pa3paboTka TuTaHa neiicTBuil Ha 24-36
MECSIIIEB COBMECTHO C KOMaH/IOH yIpaBIICHUS
KIIMEHTOOPUEHTHUPOBaHHOCThIO. [lnaH BKiItO-
YaeT yIlpaBlieHYeCKHUE el B 00JacTH KiIH-
€HTOOPHEHTUPOBAHHOCTH, IUIaHBl pealn3a-
UM ¥ SKOHOMHYECKHE OIIeHKHU. Tpelyercs
pa3paboTka ImporpamMMmbl OLEHKH 3PPeKTuB-
HOCTH, BKJIIOYAIOIEH KOHTPOJIbHBIE TOKa3a-
TeNW JUIsl OpraHu3aliM, MOJApa3fAeieHUud Hu

COTPYZHUKOB B 00JIaCTH KIMEHTOOPUEHTHPO-
BaHHOCTH;

[Tocne 3amycka U3MEHEHUN U MUIIOTHO-
IO IPOEKTa Ha NEPBbIM IUIaH BBIXOAUT MOJ-
Nep)kaHue W3MEHEeHUH U 3(P(HEKTUBHOCTH.
Ha stom sTane kitoueBoe 3Ha4eHUE pruodpe-
TaIoT:

- Marepuaibl 0 KIMEHTOOPUEHTHPO-
BAaHHOCTH JUIsl PYKOBOAMTENEH M COTPYIHU-
KOB, KOTOpbIE MOT'YT BKJIKOYaTh MH(pOpMAaIU-
OHHBbIE M y4eOHBIE MaTepUaNbl O MPUHIUIIAX
pa0boThl B OpraHu3aliK, IPOrpaMMbl BBOJIHO-
ro oOyuyeHusi s HOBBIX COTPYIHHUKOB, HH-
CTPYMEHTBI COLIMAJIBHOIO BOBJICUEHUS M UI-
POBBIE MEXAHUKH;

- IJIJaH KOMMYHUKalUH — 3TO PyKOBOJ-
CTBO JIJISI TIOIa4YH COOOIIEHUH 00 OTHOIIECHHUSIX
C KJIMEHTaMH B KOMMYHHKaIMU (BHYTpEHHEH
U BHEIIHEW) Ha KIMEHTOOPUEHTUPOBAHHOCTB;

- mokazaresu 3pGEeKTUBHOCTH U OTYETHI
— KOHLEHTpUpOBaHHAsI UHPopMaus 00 yzio-
BJIETBOPEHHOCTH KJIMEHTOB U BOBJIEYEHHOCTHU
COTPYJHHUKOB MO oOnactsM Ou3HEca U MOJ-
pa3faeIeHUsM.

B wuccnenoBanmsx JIx. Hapsepa, C.
CaaliTep 6onblIoe BHUMAHUE YAEICHO IIO-
CTOSIHHBIM TIOKYHAaTeJsM, YJOBJIETBOPEHUIO
noTpeOHOCTEl MOCPEICTBOM MOJIHOIO HUX BO-
BJICYEHHS B LENOYKY CO3JaHMs JOIOJIHU-
TENbHOM IIEHHOCTH TOBapa, YYMTHIBAIOLIEH
MOTPeOHOCTH MOTpeOuTENel U BCEX y4aCTHU-
KOB CHCTEMBI TOBApOJABUKEHMS. ABTOPHI BbI-
JeTWIN HEOOXOJMMOCTh MOOMIJIBHO BBISBIIATH
MOTPEeOHOCTH PBIHKA, pearupoBaTh Ha 3ampo-
Cbl M BCTpauBaThb NHHOBALIMOHHBIE PEIICHNUS B
NeSITEIbHOCTH CETH.

Hcxons W3 BBILIEU3IOKEHHOTO, OTMeE-
TUM Ba)XHYIO pOJIb KOHEYHBIX MOTpeduTeneit
B Pa3BUTHUHU YCIYT IOCPENCTBOM BBICTpauBa-
HUS KIMEHTOOPUEHTHUPOBAHHBIX OTHOILIEHUI
TOProBOM CETH W MOKymnareined. HMHcTuTynu-
OHAJIbHBIE TMOTPEOUTENU B MEXK(PUPMEHHBIX
OTHOLIEHHUAX C TOPrOBBIMU CETSAMHU BHOCST
oTpesieNIeHHBIN BKJIaJ B CO3/IaHUE U Pa3BUTHE
ycayr, (OPMHUPYIOT IyJd COMYTCTBYIOLIMX
YCIYT C aKIIEHTOM Ha YAOBJIETBOPEHHUE IIO-
TpeOUTENbCKUX MpeanouyTeHuil. PoszHnuHas
TOProBas CE€Th BBICTYNAET YNPABISIOLINM

HAVUYHBIN PE3YJILTAT. TEXHOJIOI' MU BU3HECA U CEPBHCA
RESEARCH RESULT. BUSINESS AND SERVICE TECHNOLOGIES



HayuHblli pesyabmam. TexHos02uu 6usHeca u cepsuca. T.7, Ne 2, 2021
Research Result. Business and Service Technologies, 7 (2), 2021

3JIEMEHTOM B ILIETIOYKE CO3J]aHUsI COBOKYITHOM
MOTPEOUTENTLCKOW IIEHHOCTH YCIYI PO3HHY-
HBIX TOpFOBLIX CeTCﬁ 1 OKa3bIBACT BIIMAHUC
Ha pa3BUTHE YCIYT CETH, PEAIM3aAIUI0 COITH-
AJIBHBIX HpOCKTOB 158 I/IHCTI/ITyTOB.
Pe3ysabTarsl uccjieOBaHUA U UX 00-

cy:KIeHue. BOBICUYEHHOCTh YYAaCTHUKOB B
IpoLecc CO3JaHMsl NOTPEOUTENbCKON LIEHHO-
CTH yCIIyT pO3HHUYHOU TOPTOBOM CeTH TpeOyeT
pa3paboTKK pa3BEepHYTON CHUCTEMBI ITOKa3aTe-
JIeH, TO3BOJIIOLIEH YIPaBIATh Pa3BUTHEM

yCIIYT CETH Ha OTJEIbHBIX 3Tamnax (puc. 2).

VYpaBiaeHUECKUE TEXHOJIOTHH Pa3BUTHS YCIYT pOZHUYHOM TOPrOBOM CETH

/

\

YpoBeHb JONOTHUTENHFHON TOTPEOUTETb-
CKOW IIEHHOCTH IITSl TIOTheduTenei

YpoBeHb pa3BUTUSA YCIYT PO3-
HUYHOI TODTOBOW CETH

A A\

/'

™~

Briroasr u
3aTpaThl

YIIOBJIETBO-
PEHHOCTH

DKOHOMHUYECKAst ¥ COLIU-
aJbHasl COCTaBIISIOLHE
nerHoctd PTC

DKOHOMHUYECKAs! U COIHaIbHas
COCTABJISIFOLINE, HHBECTUIIMOHHAS TIPH-
BJICKATEJIBHOCTh
HMHBECTOPOB, COOCTBEHHUKOB

»

HO’I‘pe6I/ITeJ'II>CKa}I IEHHOCTH -

DKOHOMMYECKAS U COLMAIbHAS
TaBJISIOLII
DKOHOMHUYECKAs M COLMabHAast COCTABIIIONME
LIEHHOCTH TIPOU3BOIMTENICH, 110~
LEHHOCTh TOCYJapCTBa U 00IIeCTBa
CTaBIIUKOB

[Tpubeis EBITA
]

> Ipu6sLIE 1

Croumocts 6usHeca (MTB, To-

JIEHEXKHBIH IIOTOK >
BapHbIC 3aMachl)

norpeduTenu

al ™~

IIpuBnedeHne HOBEIX
norpedurenei

Vnepxanue
norpeduTenei

Hennoctu - KoHeuHble NOTPeOUTEIN - YAOBIETBOPEHHE
MOTPeOHOCTE! TOBapaMH M TOPTOBBIMH YCIIyramu, ooOec-
TIeYeHre He0OXOMMMBIM aCCOPTHMEHTOM, yI00HOE MecTo-
PpacrionoXKeHne, XOpOIHii cepBiC U TOProBOE 00CITyKHBa-
HUE, IPEINPOJAXHBINA CEPBUC, HANTNYNE OOPATHOU CBSI3H U
9MOLHU

Hennoctn - UHCTUTYHHOHAIBHBIE NOTpeduTe . O01ecTso -
peau3anus COlUAbHBIX POSKTOB, Pa3BUTHE HHPPACTPYKTYPHI, Y10-
BJICTBOpEHHE NMOTpeOHOCTEN HaceeHus. ['ocyqapcTBeHHbIE OPraHbl
BJIACTH - Pa3BUTHE TEPPUTOPUH, HHBECTHIHU B CONUATBHBIC MPOCKTHI,
obecnieueHne O pKeTaMH 00s13aTETLHBIMHI HAJIOTAaMH U BBITIIATAMH,
co3maHKe HOBBIX padounx MecT. IIpon3BoauTe M U MepepadoTIYHKH -
obecreueHue MOCTOSTHHOTO COBITA MPOAYKIIUH, TOITOBPEMEHHbIE OT-
HOIIICHYS, CHIDKCHUE TPaHCAKIMOHHBIX u3/iepkek. [IpoBaiizepsl
YCJIYT - TONTOBPEMEHHbIE JOTOBOPHBIE OTHOIICHYS B OTHOLIEHHH CTpa-
XOBaHHsI, MAPKETHHTOBBIX MEPOIPHATHIA, IOTUCTHIECKUX OTEPAIHA.

Lennoctu - Po3Hn4yHasi TOProBasi ceTh - MOCTOSHHbIN MPUPOCT BBIPYIKH U MPUOBLTH CETH, () (HEKTHBHOE HCIIOIb30BaHHE TOPTOBBIX U
CKJIAJICKUX ITOMEIIeHNH, yIOBIETBOPEHHE CIIPOCOM ITOCTOSHHBIX ITOTPEOUTEINIeH, OKYITaeMOCTh BIIOYKEHHBIX CPEJICTB.
PaboTHMKH ceTH - CO3[JaHUE YCIOBUI A1 pPaOOTHI, JOCTONHBIN YPOBEHD OILIATHI TPYAa.

Puc. 2. Mooenv ynpasnenus mexnonozueil pazeumus yciye poO3HUYHOU
mopzoeoﬁ cemu «nompe6uocmu — UCHHOCHU — 6]10HCEHUA)
Fig. 2. The model of technology management for the development of retail trade network services
""needs — values — investments™

[lenouka COBOKYNHON NOTpEOUTEb-
CKOM IIEHHOCTH YCJIYI' PO3HMYHBIX TOPrOBBIX
CeTel MpPEACTABIISIET COBOKYIHOCTh BCEX 3a-
MPOCOB MOTpeOUTENeH, KOTOphIe 3a/eHCTBO-
BAaHbl B CO3/IaHUM U TIPEJOCTABICHUM YCIIYT
cetu. Ilo HameMy MHEHHIO, COBOKYIIHOCTb
noTpeduTeneil MOXHO pa3JeNuTh Ha TpH

TPYIITBI, B TOM YHCJIE€ HA KOHEYHBIX TTOTPeOu-
TeJIeH — 3TO HETOCPEACTBEHHO MOCTOSIHHBIE U
MOTEHIIMATBHBIE TIOKYNATeId TOBApOB |
yCIyT CEeTH; WHCTUTYIIMOHAIbHBIE TOTpPeOH-
TEJH, K KOTOPBIM OTHOCSATCS CEIhX03TOBAPO-
MIPOU3BOJIUTENHN, MEPEPadOTUYNKU TOBAPOB M
yCIIyT, TOCYJapCTBEHHbIE OpraHbl BIACTH,
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00IIeCcTBO, MPOBAIEPHI YCIYT, KOTOPHIE OKa-
3BIBAIOT HETOCPEACTBEHHO YCIYTHM CTpaxoBa-
HUS, TPOJBUKEHUS TOBApOB M YCIYT, JIOTH-
CTHYECKHE OTEePAlNH;, HEIIOCPEACTBEHHO TOP-
roBasi CeTb Kak NMOTpeOuTeIb, @ UMEHHO, COO-
CTBEHHHUKH TOPTOBOW CETH M PYKOBOJUTEIH
OpraHu3alky, COTPYIHUKH CETH KaK UHCTPY-
MEHT KJIMEHTOOPHEHTHPOBAHHOCTH BHYTPH
MPEATIPUSITHSL.

Baxxnoii cocrtaBigromen sSBIIETCI CO-
BOKYITHOCTh IIEHHOCTEH, pajd KOTOPBIX IO-
TpEOUTENM Y4YacCTBYIOT B JAHHOM IIETIOYKE H

BHOCAT OINpeleieHHbI Bknax. lLlenHoctu
OTIpEeNIeIEHHON TPYIIIBI PECTABICHBI HA PH-
cynke 2. Ilpu 3TOM MOXXHO clenarh HEKOTO-
PYIO KOPPEJSILHUIO YIOBICTBOPEHHOCTH H T10-
TpeOHOCTEW MOTpeOUTENCH EMOYKU CeTH Ye-
pe3 Takue MOoKa3aTeNu, Kak MpUObLIb, PeHTa-
6enpHOCTH ebitda.

Pa3Butue TOProBuIX CeTel MPOUCXOIUT,
[0 HameMy MHEHHIO, MO TpEM MOJEISAM
(puc. 3). DT MoJEIM MOTYT OBITh albTEpHA-
TUBHBIMH WU TUOPUTHBIMU TIO IPUMEHEHHIO
Ha MPaKTHKE.

Monenu paszsurtus ycayr PTC

Mopaens ¢ opueHTaluen Ha
IIEHHOCTH (BBITOIbI)
YYaCTHUKOB LIETIOYKH

Mopaens ¢ opueHTanuen
Ha noTpeduTenei

Mogens ¢ opreHTanuei Ha
LEHHOCTH PO3HUYHOM TOP-
TOBOM ceTH

CO31aHuA YCIYI'H

Puc. 3. Tunonozusa moodeneii pazeumus yciyz pO3HUUHBIX MOP20GLIX Cemell
Fig. 3. Typology of development models for retail trade networks

OcHOBHasi MOJIeNIb Pa3BUTHS YCIYr —
3TO MOJIEJIb C OpUEHTAINE Ha KOHEYHBIX I10-
Tpebureneil. [lpu 3ToM, Kak MpaBUIIO, aKIIEHT
TOPTOBOW CETH CTABUTCSI HA HU3KUE JCMITHH-
TOBBIE I[EHBI, MPUOINKEHHOCTh TOPTOBBIX Op-
raHu3alui K oMy win padore. [laHHyo Mo-
Jenb UCTIONB3YIOT ~ TOPrOBBIC ceTH-
JTUCKAyHTEPHI.

Crnenyronieil MoJenbio SIBISETCS MO-
JIeNTb ¢ OpUEHTAINEH Ha MHCTHTYIIHOHATBHBIX
notpebureneii. OHa ocHOBaHa Ha (GOPMUPO-
BaHWU JIOJITOBPEMEHHBIX OTHOIICHUH C TIO-
CTaBIIHUKaMH, TiepepaboTUnKaMH MPOTYKINH,
MIPOU3BOIUTEIIIMA TOBAPOB, KOMMYHHKAITUSIX
C TOCY/IapCTBEHHBIMU OpraHaMH BIACTH, MPO-
BaliilepaMy YCIIYT, KOTOPBIE ITO3BOJISIFOT MH-
HUMU3HUPOBATh TPAHCAKIIMOHHBIE H3ACPKKH,
BHOCHTH ONPEJICICHHBI BKJIaJl B Pa3BUTHE
TePpUTOPUU. DTa MOJETb, KaK MPaBUIIO,
MIPUMEHSIETCS Ha MPAKTUKE TOPTOBBIMHU PETH-
OHAJBHBIMU CETSIMH, KOTOPHIE UMEIOT XOpO-
ITYI0 UMHJDKEBYIO COCTABIISIFOIIYIO B PETHOHE

U XOpOLIO B3aUMOJICHCTBYIOT C TrocyAap-
CTBEHHBIMU OpPTaHAMH BIIACTH.

TpeTbs Monenb OCHOBaHa Ha OpUEHTa-
MM TIOTPEOHOCTEH B OTHONICHUM PYKOBO/I-
CTBa U COOCTBEHHUKOB TOPTOBOM CETH, B TOM
Ylclie COTPYIHUKOB ceTH. B manHHOMY ciyyae
aKILIEHT JeNaeTcsl Ha 00ecleYeHHe BBICOKOTO
YPOBHSI KayeCTBa TOPTOBOTO OOCITYKHUBaHMUSI,
paciMpeHre acCOpTUMEHTa MPOAYKIUUA. ITa
MOJIeITb HCIIOJIB3YeTCs IIPUBHUIICTUPOBAHHBIMU
TOPTOBBIMU CETSMH, HAIIPUMEP, TOPTOBOM ce-
ThIO «A30yKa BKyca», KOTOpas OTHOCHUTCS K
npeMuyM kiaccy. Mojenb pa3BUTHS YCIYT
o0ecreunBaeT BHICOKUNM YPOBEHb PEHTAOEIb-
HOCTH OIEPAIlMOHHOM, KOTOpas TMO3BOJISET
(hopMHPOBATh TIEPCOHAIBHBIC TPEIIOKCHHS
JUISE KOHEYHBIX TOTpeOuTeNnel, OpraHu30BbI-
BaTh OOpaTHYI CBS3b C TOTPEOUTEISIMH,
o0OecrieunBaTh  XOPOIIHE  TOJOXKHUTEIbHBIE
OMOIIMU OT TPHOOPETEHHUSI YCIyr TOPTOBOM
CETH.
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Ha npakTtuke 3T MoAenu NPUMEHSIOT-
Cs B COBOKYNHOCTH. B 0Ooibluel Wi MeHb-
1Iel CTENEeHU MPUMEHSETCS OJ{HA U3 MOJIENCH.
ToproBeie ceTu, KOTOpbIE YAENSIOT OO0JBIIOE
BHUMAaHUE Pa3BUTHUIO LIEHHOCTEH IO OTHOLIE-
HUIO K MOTPEeOUTENSIM, HHCTUTYLHHOHATBHBIM
YYaCTHUKAM COBOKYITHOM II€MOYKH CO3JAaHUS
YCIIYyTU CETH, UMEIOT MOJIOKUTEIbHYI0 3KO-
HOMHMYECKYIO0 YCTOHYHBOCTh, 00ECIEYHBAIOT
KOHKYPEHTOCIIOCOOHOCTh ~ OpTraHM3allud B
JOJICOBPEMEHHOM AaCTICKTE.

3akiouenue. Takum oOpaszoM, paspa-
0oTaHa THUIIOJIOTHUS MOJIEICH PAa3BUTHUS YCIIYT
PO3HUYHON TOPrOBOM CETH, OCHOBaHHas Ha
KOMIUIEKCHOM HCIIOJIb30BAaHUM TPOIIECCHOTO
U [EHHOCTHO-OPHUEHTUPOBAHHOTO TOJXOJ0B
B paMKax C(OPMHUPOBAHHONW MOMCIH «IIO-
TpeOHOCTH — LIEHHOCTH — BIIOKEHHUS, BKIIIO-
Yaromas moJCUCTEMbl Pa3BUTHSI YCIYT C OPH-
eHTaluel Ha motpeduTenel, IEHHOCTH (BbI-
roJibl) YYaCTHUKOB IIETIOYKH CO3JaHUsl yCIy-
T, IIEHHOCTH PO3HUYHOM TOPTOBOM CETH, UTO
MO3BOJISIET Y4YeCTh HWHTEPECHl BBIICICHHBIX
rpynn moTpeduTeneil yciayr po3HMYHOU TOp-
TOBOM CETH.

HNudpopmauusa 0 KOHPJIMKTE HMHTEpe-
COB: aBTOp HC nmetrt KOH(I)J'II/IKTa HHTCPCCOB
AT JCKJIapalnuu.
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